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Company Profile
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The Melchers China organization is a member of the globally operating Melchers Group.
Headquartered in Bremen, Germany, C. Melchers GmbH & Co. KG is privately-owned and
was founded by Carl Melchers (1781-1854) and Carl Focke in 1806. Establishing its first
Asian branch in 1866 in Hong Kong, the company is engaged in doing business in Asia ever
since.
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Melchers is a global company with a wide range of services and trading know-how in diverse
business areas. The services cover the entire value chain — from product development and
manufacture through sales and retailing to marketing and after-sales service. The highly
diversified group operates from over 17 locations in Greater China and serves customers in
15 industries in the machinery and industrial products, healthcare, and retail sectors.
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It is our mission to create long-term value through customer-centric and customized
approaches. Rooted in our entrepreneurial mindset and openness, we seize market
opportunities without industry boundaries or predefined constraints.
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We are seeking a highly motivated Sales Manager to drive the sales of our imported high-
performance soft tube products (from Swiss principal Neopac) into the pharmaceutical
industry and the special tampon products (from Slovenia principal Tosama) into the medical
device industry, meanwhile, to source plastic package products locally designated by our
European partner (e.g. Neopac).
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Sales Manager — Packaging & Pharma Industry
BREEHTIHESHE

Location: Jiangsu-Zhejiang-Shanghai Region (Shanghai preferred)
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Reporting Line: Packaging & Pharma team leader
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Job description:
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a)

b)

Sales Strategy & Business Development
B SR 5 0lk 55 4 e
Develop and implement a country sales plan of selling:
e AT E R &R, AT
Soft tube products to pharmaceutical producers especially to ophthalmology & animal

healthcare pharma producers.
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Tampon products to medical device producers.
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Maintain existing customer relationship, identify and acquire new customers; Build a
strong sales pipeline and forecasts, achieve annual targets.
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Source local package products /components/accessories to export to international
partners.
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New partners / products development
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Make well use of existing customer base and industry environment, develop cooperation
with new partners on new products and establish close cooperative relationship with

partners.
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Cooperate with colleagues in other markets to create cross-selling.
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Requirements:
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1. Bachelor’'s degree or above in a science or engineering discipline (e.g., Polymer
Science, Chemical Engineering, Mechanical Engineering, Pharmaceutical Engineering,
or related field).
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2.  Minimum 5 years of relevant sales experience of package products for pharmaceutical
and/or medical device application.
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3. European/American company working experience is preferred (exposure to
multinational sales processes, compliance standards, and business culture).
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4. Sense of customer focus - provide consultative, solution-oriented selling.
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5. Entrepreneurial & self-starter — able to identify opportunities and act independently.
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6. Strong negotiation, presentation, and closing skills.
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7. Strong technical aptitude — ability to read datasheets, regulatory guidelines, and
customer specs.
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8. English proficiency — fluent in listening, speaking, reading, and writing; capable of
communicating directly with overseas partners, reading technical documents, and
preparing English proposals/quotes.
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9. Willing to travel frequently, domestic and overseas.
FE AR E N A 2

What We Offer
BRATRAE

Premium European products.
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High degree of autonomy and ownership — you will be a key driver for the business.
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Working at Melchers
fEMelchers TAE

We give major importance to mutual respect and tolerance in any relationship regardless
of the person or position. Our flat hierarchies allow for quick feedback and access to
management. Our low staff turnover reflects our reliability and stability as an employer. In
order to drive success, we work with annual objectives for each staff member and operate
in an environment of providing feedback and seeking continuous improvement from all
teams and employees.
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Applicants are requested to send their motivation letter, CV, and expected annual salary to
Jojo Zhang at jojozhang@melchers.com.cn
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